InDe+ TO Sst 
@RTiCles 


COMPUTER 
tz, ™ 


cam 


COMPUTER 


perisions 


PCR ad 


calling you 


a bureaucrat? 


Te ae 


Author/Interviewee 


Battersby, Mark E., Will you really benefit 
from Reagan's tax proposals?, Apr, p. 157; 
What Reagan's tax cuts mean to dp, Oct, 
p. 70; Don't sell that computer, Nov, p. 88 


Brown, Harold, Creating a five-year plan 
by computer, Jan, p. 106 


Clift, Paul E., Modeling business pro- 
blems: How to get started, Aug, p. 63 


Cohen, Herb, You can negotiate anything, 
May, p. 70 


Gartner, Gideon |, Hardware: What's 
going to sell? Who's going to buy?, July, 
p. 126 


Gebremedhin, Elinor, PCM’s get a bigger 
share, Nov, p. 118 


Hand, Randall, Help us to help you, May, 
p. 209 


Lasden, Martin, Turning reluctant users 
on to change, Jan, p. 92; Long-range 
planning: Curse or blessing?, Feb, p. 102; 
Accommodating staff with a friendly facili- 
ty, Mar, p. 134; Update on data entry, Apr, 
p. 74; What’s new in portable terminals, 
May, p. 112; Computer crime, June, p. 104; 
Avoid political traps: Play the game to win, 
July, p. 134; Getting the most out of your 
system, Aug, p. 74; Cut turnover with a 
Japanese pattern, Sept. p. 134; Avoid the 
empire-building image, Oct, p. 148; Stay 
put for perks?, Nov, p. 160; Overcoming 
obstacles to project success, Dec, p. 114 


Mandell, Mel, Word-processing packages 
for mainframes, Jan, p. 76 


Martin, Josh, Taking the risk out of choos- 
ing and using consultants, Apr, p. 58; 
Coping with vendor failings, May, p. 130; 
Successful office automation, Part Il, July, 
p. 108; Surviving in a multi-vendor shop, 
Aug, p. 124; Plugging into the right service 
bureau, Sept. p. 74; When you have to 
move your dp center, Oct, p- 124; Choos- 
ing a management style, Dec, p. 80 


Minsky, Jerry, Acquiring mainframes after 
3081, Feb, p. 143 


Morgan, Howard, Office automation: New 
management skills, Feb, p. 114 


Perry, Robert L., Crystal-balling on 
micros, Sept, p. 58 


Rames, David, Recovering from disasters, 
Sept, p. 108 


eerenan. Eugene, Know your own 
power!, Feb, p. 128; Delegate your way to 
success, Mar, p. 157; Are you getting 
through to your staff?, May, p. 146 


Rhodabarger, Dale, Are they calling you 
a bureaucrat?, Mar, p. 66 


Roman, David R., The case for specialized 
word processors, Jan, p. 60 


Seaman, John, Picking an uncommon 
common carrier, Jan, p. 42; Microcom- 
puters invade the executive suite, Feb, p. 
68; Smart benchmarking—The key to suc- 
cessful procurement?, Mar, p. 74; Easy 
efficient ways to link offices, Apr, p. 100; 
Compensation package up to par?, May, 
p. 78; Up the organization, June, p. 88; 
Remote batch is on the rise again, duly, 
p. 52; Mini or micro: Which way to go?, 
Oct, p. 90; Picking the right data-comm 
pieces, Nov, p. 92 


Snyders, Jan, Those belated distributed 
DBMSs, Feb, p. 76; User manuals that 
make sense, Apr, p. 126; Software suc- 
cesses, June, p. 130; More software suc- 
cesses, July, p. 142; Automatic documen- 
tation packages, Nov, p. 144; Grow your 
own managers, Nov, p. 178; What’s com- 
ing down the pike in software, Dec, p. 122 


Snyders, Jan, and Ketchum, Sally, Con- 
tract pros can get you out of a bind, Aug, 
p. 56 


Whieldon, David, Keep on top of your 
expanding MIS/dp responsiblities, Jan, p. 
110; How do your salary and status 
measure up?, Feb, p. 123; Dirty power can 
put you down, Mar, p. 100; How do you 
compare on pay, perks, and prospects?, 
Mar, p. 58; MiS/dp managers’ pay: Why it 
varies, what they want, Apr., p. 142; What 
you should expect from user groups, May, 


p. 96; Managing better with job descrip- 
tions, June, p. 72; Printers and plotters: 
More versatile than ever, July, p. 66; The 
newest crts; graphics and more, Aug, p. 
90; Computers lift your company’s pro- 
spects, Oct, p. 74; Organizing MIS/dp to 
meet the new challenges, Oct, p. 156; 
Should you switch to in-house timeshar- 
ing?, Nov, p. 128; Storing more and more, 
Dec, p. 88 


Yeager, Joseph C., Know your own 
power!, Feb, p. 128 


Subject 
Benchmarking 


Smart benchmarking—-the key to suc- 
cessful procurement? John Seaman, Mar, 
p. 74 


Carriers 


Picking an uncommon common carrier, 
John Seaman, Jan, p. 42 


Communication 


Are you getting through to your staff? 
Eugene Raudsepp, May, p. 146 


Compensation 


Compensation package up to par? John 
Seaman, May, p. 78 


Consultants 


Taking the risk out of choosing and using 
consultants, Josh Martin, Apr, p. 58 


Contract professional 


Contract pros can get you out of a bind, 
J. Snyders and S. Ketchum, Aug, p. 56 


Crime 


Computer crime, Martin Lasden, June, p. 
104 


Data communications 


oe an uncommon common carrier, 
John Seaman, Jan, p. 42 


Picking the right data-comm pieces, John 
Seaman, Nov, p. 92 


COMPUTER DECISIONS 





InDe+ TO Sst 
@RTiCles 


COMPUTER 
tz, ™ 


cam 


COMPUTER 


perisions 


PCR ad 


calling you 


a bureaucrat? 


Te ae 


Author/Interviewee 


Battersby, Mark E., Will you really benefit 
from Reagan's tax proposals?, Apr, p. 157; 
What Reagan's tax cuts mean to dp, Oct, 
p. 70; Don't sell that computer, Nov, p. 88 


Brown, Harold, Creating a five-year plan 
by computer, Jan, p. 106 


Clift, Paul E., Modeling business pro- 
blems: How to get started, Aug, p. 63 


Cohen, Herb, You can negotiate anything, 
May, p. 70 


Gartner, Gideon |, Hardware: What's 
going to sell? Who's going to buy?, July, 
p. 126 


Gebremedhin, Elinor, PCM’s get a bigger 
share, Nov, p. 118 


Hand, Randall, Help us to help you, May, 
p. 209 


Lasden, Martin, Turning reluctant users 
on to change, Jan, p. 92; Long-range 
planning: Curse or blessing?, Feb, p. 102; 
Accommodating staff with a friendly facili- 
ty, Mar, p. 134; Update on data entry, Apr, 
p. 74; What’s new in portable terminals, 
May, p. 112; Computer crime, June, p. 104; 
Avoid political traps: Play the game to win, 
July, p. 134; Getting the most out of your 
system, Aug, p. 74; Cut turnover with a 
Japanese pattern, Sept. p. 134; Avoid the 
empire-building image, Oct, p. 148; Stay 
put for perks?, Nov, p. 160; Overcoming 
obstacles to project success, Dec, p. 114 


Mandell, Mel, Word-processing packages 
for mainframes, Jan, p. 76 


Martin, Josh, Taking the risk out of choos- 
ing and using consultants, Apr, p. 58; 
Coping with vendor failings, May, p. 130; 
Successful office automation, Part Il, July, 
p. 108; Surviving in a multi-vendor shop, 
Aug, p. 124; Plugging into the right service 
bureau, Sept. p. 74; When you have to 
move your dp center, Oct, p- 124; Choos- 
ing a management style, Dec, p. 80 


Minsky, Jerry, Acquiring mainframes after 
3081, Feb, p. 143 


Morgan, Howard, Office automation: New 
management skills, Feb, p. 114 


Perry, Robert L., Crystal-balling on 
micros, Sept, p. 58 


Rames, David, Recovering from disasters, 
Sept, p. 108 


eerenan. Eugene, Know your own 
power!, Feb, p. 128; Delegate your way to 
success, Mar, p. 157; Are you getting 
through to your staff?, May, p. 146 


Rhodabarger, Dale, Are they calling you 
a bureaucrat?, Mar, p. 66 


Roman, David R., The case for specialized 
word processors, Jan, p. 60 


Seaman, John, Picking an uncommon 
common carrier, Jan, p. 42; Microcom- 
puters invade the executive suite, Feb, p. 
68; Smart benchmarking—The key to suc- 
cessful procurement?, Mar, p. 74; Easy 
efficient ways to link offices, Apr, p. 100; 
Compensation package up to par?, May, 
p. 78; Up the organization, June, p. 88; 
Remote batch is on the rise again, duly, 
p. 52; Mini or micro: Which way to go?, 
Oct, p. 90; Picking the right data-comm 
pieces, Nov, p. 92 


Snyders, Jan, Those belated distributed 
DBMSs, Feb, p. 76; User manuals that 
make sense, Apr, p. 126; Software suc- 
cesses, June, p. 130; More software suc- 
cesses, July, p. 142; Automatic documen- 
tation packages, Nov, p. 144; Grow your 
own managers, Nov, p. 178; What’s com- 
ing down the pike in software, Dec, p. 122 


Snyders, Jan, and Ketchum, Sally, Con- 
tract pros can get you out of a bind, Aug, 
p. 56 


Whieldon, David, Keep on top of your 
expanding MIS/dp responsiblities, Jan, p. 
110; How do your salary and status 
measure up?, Feb, p. 123; Dirty power can 
put you down, Mar, p. 100; How do you 
compare on pay, perks, and prospects?, 
Mar, p. 58; MiS/dp managers’ pay: Why it 
varies, what they want, Apr., p. 142; What 
you should expect from user groups, May, 


p. 96; Managing better with job descrip- 
tions, June, p. 72; Printers and plotters: 
More versatile than ever, July, p. 66; The 
newest crts; graphics and more, Aug, p. 
90; Computers lift your company’s pro- 
spects, Oct, p. 74; Organizing MIS/dp to 
meet the new challenges, Oct, p. 156; 
Should you switch to in-house timeshar- 
ing?, Nov, p. 128; Storing more and more, 
Dec, p. 88 


Yeager, Joseph C., Know your own 
power!, Feb, p. 128 


Subject 
Benchmarking 


Smart benchmarking—-the key to suc- 
cessful procurement? John Seaman, Mar, 
p. 74 


Carriers 


Picking an uncommon common carrier, 
John Seaman, Jan, p. 42 


Communication 


Are you getting through to your staff? 
Eugene Raudsepp, May, p. 146 


Compensation 


Compensation package up to par? John 
Seaman, May, p. 78 


Consultants 


Taking the risk out of choosing and using 
consultants, Josh Martin, Apr, p. 58 


Contract professional 


Contract pros can get you out of a bind, 
J. Snyders and S. Ketchum, Aug, p. 56 


Crime 


Computer crime, Martin Lasden, June, p. 
104 


Data communications 


oe an uncommon common carrier, 
John Seaman, Jan, p. 42 


Picking the right data-comm pieces, John 
Seaman, Nov, p. 92 


COMPUTER DECISIONS 





Lorry hes 
wath 
Ae bkelel 
DAY Hn vind 


Data entry 
Update on data entry, Martin Lasden, Apr, 
p. 74 


DBMS 


Those belated distributed DBMSs, Jan 
Snyders, Feb, p. 76 


Disasters 


Recovering from disasters, David Rames, 
Sept, p. 108 


Dp managers, salaries 


How do you compare on pay, perk, and 
prospects? David Whieldon, Mar, p. 58 


MIS/dp managers’ pay: Why it varies, what 
they want, David Whieldon, Apr, p. 142 


Documentation 

Automatic documentation packages, Jan 
Snyders, Nov, p. 144 

Environment 


Accommodating staff with a friendly facili- 
ty, Martin Lasden, Mar, p. 134 


Graphics 


The newestcrts: graphics and more, David 
Whieldon, Aug, p. 90 


Hardware 


Hardware: What's going to sell? Who's 
going to buy? Gideon |. Gartner, July, p. 
126 


Information 


Keep on top of re expanding MIS/dp 
responsibilities, D. Whieldon, Jan, p. 110 


Mainframes 


ne nou after 3081, Jerry 
Minsky, Feb 


PCMs get a pi 
Gebremedhin, Nov, p. 11 


Management 


Are they calling you a bureaucrat? Dale 
Rhodabarger, Mar, p. 66 


share, Elinor 
6 


JANUARY 1982 


Avoid the empire-building image, Martin 
Lasden, Oct, p. 148 


Choosing a management style, Josh 
Martin, Dec, p. 80 


Delegate your way to success, Eugene 
Raudsepp, Mar, p. 157 


Grow your own managers, Jan Snyders, 
Nov, p. 178 


Managing better with job descriptions, 
David Whieldon, June, p. 72 


Solving network management problems, 
John Seaman, Sept, p. 92 


Turning reluctant users on to change, 
Martin Lasen, Jan, p. 92 


Up the organization, John Seaman, June, 
p. 88 
Manuals 


User manuals that make sense, Jan 
Snyders, Apr, p. 126 


Microcomputers 


Crystal-balling on micros, Robert L. Perry, 
Sept, p. 58 


Microcomputers invade the executive 
suite, John Seaman, Feb, p. 68 


Mini or micro: Which way to go?, John 
Seaman, Oct, p. 90 


MIS/dp 


Keep on top of oe expanding MIS/dp 
responsibilities, David Whieldon, Jan, p. 
110 


Organizing MIS/dp to meet the new 
challenges, David Whieldon, Oct, p. 156 


Overcoming obstacles to aa success, 
Martin Lasden, Dec, p. 114 


Modeling 


Modelin 
started, 


Moving 


When you have to move your dp center, 
Josh Martin, Oct, p. 124 


business problems: How to get 
aul E. Clift, Aug, p. 63 


<u TL TEL) 
i a 


Multi-vendors 


fous ee in ; —e shop, Josh 
Martin, Aug 


Negotiation 


You can _— anything, Herb Cohen, 
May, p. 7) 


Network 


Easy efficient ways to link offices, John 
Seaman, Apr, p. 1 


Office automation 


Computers lift your company’s prospects, 
David Whieldon, Oct, p. 74 


Office automation: New management 
skills needed, Howard Morgan, Feb, p. 114 


Successful office automation, Josh 
Martin, June, p. 56; Part ll, July, p. 108 


Perks 
Stay put for perks?, Martin Lasden, Nov, 
p. 160 


Planning 


a - to help you, Randall Hand, May, 
p. 


oe range planning: — or blessing?, 
Martin Lasden, Feb, p. 


Plug-compatible aaa 
Plug-compatible So: Where to 
get them, Sept, p. 

Politics 

Avoid political traps: Play the game to win, 
Martin Lasden, July, p. 134 

Portable terminals 


What's new in portable terminals, Martin 
Lasden, May, p. 112 


Power 


Dirty power can ~ you down, David 
Whieldon, Mar, p. 


Know your own as Eugene 7 
and Joseph C. Yeager, Feb, p. 





InDex TO 18ST 
eR TiCLes 


Printers and plotters 


Printers and plotters: More versatile than 
ever, David Whieldon, July, p. 66 


Remote Batch 


Remote batch is on the rise again, John 
Seaman, July, p. 52 


Salary survey 


How do your salary and status measure 
up? David Whieldon, Feb, p. 123; Part Il, 
Mar, p. 58 


Service bureau 


Plugging into the right service bureau, 
Josh Martin, Sept, p. 74 


Software 


Automatic documentation packages take 
the heat off your programmers, Jan 
Snyders, Nov, p. 144 


More software successes, Jan Snyders, 
July p. 142 


Software successes, Jan Snyders, June, p. 
130 


Those belated distributed DBMSs, Jan 
Snyders, Feb, p. 76 


What's coming down the pike in software, 
Jan Snyders, Dec, p. 122 


Storage 


Storing more and more, David Whieldon, 
Dec, p. 88 


Strategy 


Creating a five-year plan by computer, 
Harold Brown, Jan, p. 106 


Systems 


Getting the most out of your system, 
Martin Lasden, Aug, p. 74 


Mini or micro: Which way to go? John 
Seaman, Oct, p. 90 


Taxes 


Don’t sell that computer, Mark E. Bat- 
tersby, Nov, p. 88 





Sea 


COMPUTER 


pec” 


} 


pla 


NYY 


PUT FOR 
PERKS? 


What Reagan's tax cuts mean to dp, Mark 
E. Battersby, Oct, p. 70 


Will you ey benefit from Reagan's tax 
proposals?, Mark E. Battersby, Apr, p. 157 


Timesharing 


Monitoring package lightens load, June, 
p. 210 


Should you switch to in-house timeshar- 
ing, David Whieldon, Nov, p. 128 


Turnover 


Cut turnover with a Japanese pattern, 
Martin Lasden, Sept, p. 134 


User 


Turning reluctant users on to change, 
Martin Lasden, Jan, p. 92 


What you should expect from user groups, 
David Whieldon, May, p. 96 


Vendors 


Coping with vendor failings, Josh Martin, 
May, p. 130 


Surviving in a multi-vendor shop, Josh 
Martin, Aug, p. 124 


Word processors 


The case for specialized word-processors, 
David Roman, Jan, p. 60 


Word-processing packages for main- 
frames, minis, and micros, Mel Mandell, 
Jan, p. 76 


Title 
AC . 


Accommodating staff with a friendly facili- 
ty, Martin Lasden, Mar, p. 134 


Acquiring mainframes after 3081, Jerry 
Minsky, Feb, p. 143 


Annual Index of Articles 1980, Jan, p. 126 


Are they calling you a bureaucrat? Dale 
Rhodabarger, Mar, p.66 


Are you getting through to your staff?, 
Eugene Raudsepp, May, p. 146 





—_— g obstecies 40 project 


Automatic documentation packages take 
the heat off your programmers, Jan 
Snyders, Nov, p. 144 


Avoid political traps: Play the game to win 
Martin Lasden, July, p. 134 


Avoid the empire-building image, Martin 
Lasden, Oct, p. 148 


Choosing a management style, Josh 
Martin, Dec, p. 80 


Compensation package up to par?, David 
Whieldon, May, p. 78 


oe Crime, Martin Lasden, June, p. 
104 


Computers making managers think, Mar, 
p. 178 


Computers lift your company’s prospects, 
David Whieldon, Oct, p. 74 


Contract pros can get you out of a bind, 
_ Synders and Sally Ketchum, Aug, p. 


Coping with vendor failings, Josh Martin, 
May, p. 130 


, a five-year plan by computer, 
Harold Brown, Jan, p. 106 


Crystal-balling on micros, Robert L. Perry, 
Sept, p. 58 


Cut turnover with a Japanese pattern, 
Martin Lasden, Sept, p. 134 
D-E 


Delegate your way to success, Eugene 
Raudsepp, Mar, p. 157 


Dirty power can put you down, David 
Whieldon, Mar, p. 100 


Don't sell that computer, Mark E. Bat- 
tersby, Nov, p. 88 


Easy efficient ways to link offices, John 
Seaman, Apr, p. 100, 


G 


General-purpose system gives power to 
the press, Feb, p. 98 


COMPUTER DECISIONS 





Getting the most out of your system, 
Martin Lasden, Aug., p. 74 


Graphics system helps forecast trends at 
Sears, Feb, p. 146 


Grow your own managers, Jan Snyders, 
Nov, p. 178 


H 


Hardware: What's going to sell? Who's 
going to buy? Gideon |. Gartner July, p. 
12 


Help us to help you, Randall Hand, May, 
p. 209 

How do you compare on pay, perks, and 
prospects?, David Whieldon, Mar, p. 58 


How do your salary and status measure 
up?, David Whieldon, Feb, p. 123 


K 


Keep on top of your expanding MIS/dp 
responsibilities, D. Whieldon, Jan, p. 110 


Know your own power, Eugene Raudsepp 
and Joseph C. Yeager, Feb, p. 128 


L 


Long-range planning: Curse or bless- 
ing?, Martin Lasden, Feb, p. 102 


Managing better with job descriptions, 
David Whieldon, June, p. 72 


Mini or micro: Which way to go?, John 
Seaman, Oct, p. 90 


MIS/dp managers’ pay: Why it varies, what 
they want, David Whieldon, Apr, p. 142 


ee business problems: How to get 
started, Paul E. Clift, Aug, p. 63 


More software successes, Jan Snyders, 
July, p. 142 


0-P 


Office Automation: New management 
skills needed, Howard Morgan, Feb, p. 114 


Organizing MIS/dp to meet the new 
challenges, David Whieldon, Oct, p. 156 


Overcoming obstacles . oo success 
Martin Lasden, Dec, p. 


Picking an uncommon common carrier, 
John Seaman, Jan, p. 42 


PCM’s get a_ bigger share, 
Gebremedhin, Nov, p. 118 


Picking the right data-comm pieces, John 
Seaman, Nov, p. 92 


Plug-compatible peripherals: Where to 
get them, Sept, p. 154 


Plugging into the right service bureau, 
Josh Martin, Sept, p. 74 


Printers and plotters: More versatile than 
ever, David Whieldon, July, p. 66 


Recovering from disasters, David Rames, 
Sept, p. 108 


Elinor 


JANUARY 1982 


Remote batch is on the rise again, John 
Seaman, July, p. 52 


Ss 
Should you switch to in-house timeshar- 
ing?, David Whieldon, Nov, p. 128 


Smart banchannking—Tie key to suc- 
=" procurement?, John Seaman, Mar, 
p. 


oe successes, Jan Snyders, June, p. 


une ces management problems, 
John Seaman, Sept, p. 92 


Stay put for perks? Martin Lasden, Nov. 
p. 160 


Storing more and more, David Whieldon, 
Dec, p. 88 

Successful office automation, Josh 
Martin, June, p. 56 


Successful office automation, Part Il, Josh 
Martin, July, p. 108 


Surviving in a multi-vendor shop, Josh 
Martin, Aug, p. 124 


T 


Taking the risk out of choosing and using 
consultants, Josh Martin, Apr, p. 58 


The case for specialized word processors, 
David Roman, Jan, p. 60 


The newest crts: Graphics and more, 
David Whieldon, Aug, p. 90 


Those belated distributed DBMSs, Jan 
Snyders, Feb, p. 76 


Turning reluctant users on to change, 
Martin Lasden, Jan, p. 92 


U-V 

Up the organization, John Seaman, June, 
p. 88 

Update on data entry, M. Lasden, Apr, p. 
74 


User manuals that make’ sense, Jan 
Snyders, Apr, p. 126 


w-Y 


What Reagan's tax ove mean to dp, Mark 
E. Battersby, Oct, p. 


What you should e pect from user groups, 
David Whieldon, May, p 


What's coming down the pike in software, 
Jan Snyders, Dec, p. 122 


What's new in portable terminals, Martin 
Lasden, May, p. 112 


When you have to we your dp center, 
Josh Martin, Oct, p. 


Will you really ne from Reagan's tax 


proposals?, Mark E. Battersby, Apr, p. 157 | 
Word-processing packages for main- | 


frames, minis, and micros, Mel Mandell, 
Jan, p. 76 


You can negotiate anything, Herb Cohen, 
May, p. 70 


UNEXPLAINED 
MEMORY 


LINE TAMER™ 


FERRORESONANT TRANSFORMERS 
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arduous task of reconstructing your 
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equipment from such power pollution 
by isolating the noise and Sapizing 
the voltage. 
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ers need little space and require no step 


| up/step down transformers or compli- 


cated wiring. They are available in sizes 
up to 250 KVA in both single- and three- 
phase to satisfy the requirements of 
virtually any system. Most sizes are U.L. 
listed. 

Call us for complete specifications 
and the name of your !ocal distributor. 
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